
Win More SAP
Customers
A proven program that finds ready-
to-buy prospects and turns your
team into high-performing closers.

We don't just find SAP
prospects. We teach you

how to win them.

Education to Sale: 
Your Path to Market
Leadership

Barriers to Growth

Missing critical SAP buying
signals

“Businesses addressing all four gaps
report 3.8x faster revenue growth
compared to industry averages.”

1. Highly-qualified
MQL generation

Consistent
pipeline creation

Enabled internal
sales and

marketing teams

Enhanced market
positioning and

awareness

2.

3.

4.

Lead quality blocking pipeline

No recognized industry
thought leadership 

Untapped deal-hunting
potential



alistair@jabba.io

1. Schedule initial consultation

The process is simple:

2. Agree on timeline and goals

3. Execute and monitor reporting

Getting Started Who is Jabba?
10 years enabling SAP sellers and
partners
Two decades of enterprise tech sales
expertise

Contact
www.jabba.io

What Other
Partners Say
“Jabba's demand gen and
enablement program
delivered outstanding results
- significantly improving our
responses, conversions and
pipeline” - Rick Brown, SAP
Partner Sales Leader

“We're seeing great results
in securing new business
conversations” – Sarah
Lewis, VP of Sales at
Mindset 1st Consulting, LLC

Scan to instantly
book a meeting

The Education to Sale
Program is fully

reimbursable by SAP

Alistair Davis
Jabba founder, enabled
6,000+ enterprise tech
sellers globally

Isaac Marsh

Jeff Doehler

Rob Bruce

Demand generation expert,
distills data into clear
outbound narratives.

Outbound campaign
expert, overseen 700+ split-
tests for growth.

Hi-tech marketing & sales
advisor, enterprise software
expert.


